
SAP Certified Associate - Sales and 
Distribution, ERP 6.0 EhP7

SAP C_TSCM62_67

Version Demo

Total Demo Questions: 11

Total Premium Questions: 113

Buy Premium PDF

https://dumpsarena.co

sales@dumpsarena.co

https://vtsimu.com/redirect?url=https%3A%2F%2Fdumpsarena.co%2Fid%2F2659
https://vtsimu.com/redirect?url=https%3A%2F%2Fdumpsarena.co%2Fid%2F2659
https://vtsimu.com/redirect?url=https%3A%2F%2Fdumpsarena.co
mailto:sales@dumpsarena.co


dumpsarena.co | Demo Exam - Page 2 of 8

Topic Break Down

Topic No. of Questions

Topic 1, Organizational Structures 4

Topic 2, Master Data 11

Topic 3, Sales Documents 24

Topic 4, Item Categories 9

Topic 5, Schedule Line Categories 9

Topic 6, Copying Control 4

Topic 7, Pricing 12

Topic 8, Shipping 14

Topic 9, Billing 13

Topic 10, Partner Determination 3

Topic 11, Mix Questions 10

Total 113
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QUESTION NO: 1

Based on which of the following dates is the availability check (ATP) carried out? 

A. Requested delivery date 

B. Replenishment lead date 

C. Material availability date 

D. Goods issue date 

ANSWER: C 

Explanation:

Material availability date is correct because this is the date on which the system must confirm that the required material 
quantity is available for the sales order. During delivery scheduling, SAP works backward from the customer’s requested 
delivery date and determines the relevant logistical dates, including the goods issue date, loading date, transportation-
planning date, and material availability date. The ATP check is then performed for the material availability date, using the 
checking rule, checking group, and the elements included in the configured scope of check. The result determines whether 
the requested quantity can be confirmed on that date or whether SAP must propose a later confirmation date based on 
available receipts and stock. This link between scheduling and ATP enables the confirmed schedule line to reflect both the 
customer requirement and the time needed to prepare the material for outbound delivery. SAP describes availability 
checking as a central function in sales and distribution and explains its integration with delivery scheduling in its SAP 
S/4HANA Sales learning journey. Additional SAP documentation on the sales and distribution process is available at the 
SAP ERP Help Portal.

QUESTION NO: 2

Which of the following do you have to consider when you configure the "quotation ? sales order" sales process? (Choose 
two)

A. Specify how pricing data should be handled when copying items.

B. Set up the item category of the quotation so that it has an incompletion procedure for a value item.

C. Define the completion rule in the item category of the quotation as not relevant for completion.

D. Define the Target Item Category in copying control for all manually maintained item categories in the quotation.

ANSWER: A D 

Explanation:

When a sales order is created with reference to a quotation, copying control governs how data is transferred between the 
preceding and subsequent documents. Pricing is particularly important because the configuration determines whether the 
sales order adopts quotation prices and conditions, redetermines pricing, or copies pricing with a defined treatment of 
manual conditions. Therefore, the pricing-data setting in item copying control must be specified to ensure the intended 
commercial result when quotation items are copied into the order.

Copying control must also contain an item-category assignment for each relevant quotation item category. This assignment 
identifies the target sales-order item category to be created for the source quotation item category. Maintaining this mapping 
for manually maintained quotation item categories ensures that such items can be copied consistently and that the resulting 
order items receive the intended item-category behavior, including their schedule-line and business-processing relevance. 
These settings are maintained in the sales-document copying-control configuration and are foundational to a quotation-to-
order reference process. SAP’s documentation portal is available at SAP Help Portal, and SAP learning resources for Sales 
processes are available at SAP Learning.

QUESTION NO: 3

https://vtsimu.com/redirect?url=https%3A%2F%2Fdumpsarena.co
https://vtsimu.com/redirect?url=https%3A%2F%2Fdumpsarena.co%2Fid%2F2659
https://learning.sap.com/learning-journeys/exploring-sap-s-4hana-sales
https://learning.sap.com/learning-journeys/exploring-sap-s-4hana-sales
https://help.sap.com/docs/SAP_ERP
https://help.sap.com/
https://learning.sap.com/


dumpsarena.co | Demo Exam - Page 4 of 8

For which of the following can you use a distribution channel? (Choose two)

A. To determine the address in the output of the order confirmation

B. To assign a delivery plant for sales processes

C. To distinguish material master data used during sales order processing

D. To determine the transportation scheduling for a material during sales order processing

ANSWER: B C 

Explanation:

“To assign a delivery plant for sales processes” is correct because the distribution channel is part of the sales area and is 
available in the master-data and determination context used by Sales and Distribution. A delivering plant can be proposed 
during sales-order processing through the relevant customer, material, and customer-material master-data settings. Since 
these records are maintained and processed in the sales-area context, including sales organization and distribution channel, 
the distribution channel can support differentiating the plant assignment for a particular route to market. This lets an 
organization supply the same customer or material differently for wholesale, retail, or other channels.

“To distinguish material master data used during sales order processing” is also correct. SAP material master data contains 
sales views that are maintained at the sales-organization/distribution-channel level. This enables a business to maintain 
channel-specific sales information for the same material, such as sales-unit, pricing-related, delivery-related, or other sales 
data needed when the material is entered in a sales document. The sales document’s sales area identifies the applicable 
distribution channel and thereby ensures that SAP reads the appropriate channel-specific material sales data. SAP 
describes distribution channels as the means by which products or services reach customers and uses them with sales 
organizations in the sales-area structure. See SAP Learning: Sales processes and SAP ERP documentation.

QUESTION NO: 4

For output processing, to which of the following combinations are a program and a layout set assigned? 

A. A partner function and a document type

B. An output type and a transmission medium

C. An output type and a communication strategy

D. A partner function and an output type

ANSWER: B 

Explanation:

An output type and a transmission medium is correct because SAP output processing requires a processing routine that is 
specific to both the business meaning of the output and the channel through which SAP sends it. In Customizing for output 
control, the output type identifies the kind of output, such as an order confirmation, delivery note, or invoice. The 
transmission medium identifies how that output is processed, for example printing, fax, external send, or EDI. SAP assigns 
the ABAP processing program and the associated SAPscript layout set (form) to this output type/medium combination. This 
lets the same output type use different programs or forms when it is printed versus sent electronically, while retaining the 
intended business purpose of the output type. Technically, these processing assignments are maintained in the output-
control processing-routine configuration and are stored in table TNAPR. The assignment is therefore the key link between 
output determination and the executable program/form used to generate the actual output. SAP’s ERP documentation is 
available in the SAP ERP Help Portal; the relevant technical table structure can also be reviewed at TNAPR: Programs and 
Forms for Output Types.

QUESTION NO: 5

Which of the following statements are correct for intercompany billing? (Choose three)
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A. The delivering plant and the selling sales organization belong to different company codes.

B. The delivering company creates an invoice for an internal customer representing the sales organization.

C. Billing type IV is used for the standard intercompany invoice.

D. The external customer invoice must use billing type IV.

E. The selling sales organization must be assigned to the delivering plant’s company code.

ANSWER: A B C 

Explanation:

Intercompany billing is used when the sales organization that sells to the external customer and the delivering plant belong 
to different company codes. The external customer invoice is created by the selling company, while the delivering company 
creates an intercompany billing document for the internal customer representing the sales organization.

In the standard system, billing type IV is used for the intercompany invoice. The intercompany invoice allows the delivering 
company to bill the selling company for the goods supplied. The external customer invoice is still created separately using 
the billing type appropriate for the customer billing process, such as standard invoice type F2. SAP documentation for 
intercompany sales processing is available through the SAP ERP Help Portal.

QUESTION NO: 6

Which of the following differing data elements can cause a delivery split when outbound deliveries are created? (Choose 
three)

A. Shipping point

B. Ship-to party

C. Route

D. Payer

E. Material group

ANSWER: A B C 

Explanation:

Outbound deliveries can combine sales-order schedule lines only when the delivery-relevant header data is compatible. The 
shipping point is a central delivery-header criterion because it identifies the organizational location responsible for processing 
the delivery. Schedule lines assigned to different shipping points must therefore be processed in separate deliveries.

The ship-to party and route are also relevant delivery combination criteria. Different ship-to parties require different delivery 
recipients and addresses, while different routes represent different transportation planning requirements. If these values 
differ, SAP creates separate outbound deliveries rather than combining the items into one document. SAP documentation for 
outbound delivery processing is available through the SAP ERP Help Portal.

QUESTION NO: 7

You issue goods from a warehouse to a customer.

What system responses accompany this process? (Choose three)

A. The post goods issue process reduces the corresponding requirements in materials planning.

B. The post goods issue process leads to a change in value of the corresponding stock accounts in accounting.
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C. The post goods issue process is executed with reference to the respective sales order.

D. The post goods issue process reduces the stock level.

E. After the post goods issue process is initiated, the system can begin to pack the materials.

ANSWER: A B D 

Explanation:

When goods are issued to a customer, posting goods issue is performed for the outbound delivery. This posting records the 
physical removal of the material from unrestricted-use inventory and therefore reduces the stock level for the delivering plant 
and storage location. SAP creates a material document to record the inventory movement, ensuring that the quantity change 
is visible in inventory management and available-stock reporting.

The inventory reduction also has an accounting impact for valuated stock. The system posts the change in the relevant stock 
account and, in the standard sales process, posts the associated cost of goods sold according to the configured account 
determination. This keeps inventory valuation and financial accounting synchronized with the goods movement.

In addition, goods issue updates material requirements planning. The customer requirement that was created from the sales 
process is reduced as the delivery quantity is issued, so MRP reflects that this demand has been fulfilled. These integrated 
quantity, value, and requirements updates are core effects of the post goods issue step. SAP describes the inventory and 
accounting consequences of goods movements in its goods movement documentation and covers outbound-delivery 
processing in the SAP Learning journey.

QUESTION NO: 8

A reason for rejection is entered for a sales order item. The reason for rejection is configured as not relevant for 
requirements.

What is the result?

A. The item’s requirements are removed from planning and availability processing.

B. The system automatically creates a credit memo request.

C. The item is automatically deleted from the sales order.

D. The delivery quantity is automatically increased to the ordered quantity.

ANSWER: A 

Explanation:

The system removes the item’s requirements for planning and availability purposes. A reason for rejection is used when an 
order item is no longer to be processed, for example because the customer has cancelled the item or the item cannot be 
supplied. The setting that the reason is not relevant for requirements ensures that open requirements from the rejected item 
do not continue to influence material requirements planning or available-to-promise quantities.

The item remains visible in the sales document and document flow for audit purposes, but it is no longer processed for 
delivery and billing according to the rejection control. SAP documentation for sales-order processing is available through the 
SAP ERP Help Portal.

QUESTION NO: 9

A delivery-related billing document is created for an outbound delivery.

Which event normally updates the billing status of the delivery to fully billed?

A. When the picking status is set to complete
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B. When posting goods issue is completed

C. When the billing document is saved

D. When the delivery is assigned to a shipment

ANSWER: C 

Explanation:

The billing status of an outbound delivery is updated when the billing document is saved. At that point, SAP creates the 
document-flow relationship between the delivery and the invoice and updates the delivery's billing status according to the 
billed quantity and the billing-relevance settings. When the entire relevant delivery quantity has been invoiced, the delivery 
receives the status fully billed.

Posting goods issue updates the goods-movement and delivery status, but it does not create a billing document. Picking and 
loading likewise concern delivery execution rather than billing completion. SAP documentation on billing is available through 
the SAP Help Portal.

QUESTION NO: 10

Which of the following is a benefit of SAP Solution Manager?

A. It reduces the cost of implementation and continuous improvement.

B. It provides common master data management within all SAP systems.

C. It enables central Enterprise Search within all SAP systems.

D. It reduces the number of systems and operates only one central IT landscape.

ANSWER: A 

Explanation:

SAP Solution Manager helps customers manage the lifecycle of their SAP solution landscape through integrated capabilities 
for implementation, operations, monitoring, change control, testing, and application lifecycle management. By providing a 
central platform and standardized tools for these activities, it supports more efficient project execution and more controlled 
ongoing operations. This reduces duplicated effort, improves transparency across business processes and technical 
systems, and helps organizations identify and resolve issues earlier. Consequently, using SAP Solution Manager can lower 
both the cost and risk associated with initial implementation as well as subsequent maintenance, enhancements, and 
continuous improvement activities. SAP describes Solution Manager as an application lifecycle management platform 
intended to support implementation and operation of SAP solutions, including processes that improve efficiency throughout 
the solution lifecycle. Further details on SAP Solution Manager capabilities are available in the SAP Solution Manager 
documentation and SAP’s Application Lifecycle Management overview.

QUESTION NO: 11

How does SAP make new functions of the SAP ERP system available to the customer? 

A. Via enhancement packages

B. Via Support Packages

C. Via best practices

D. Via add-ons

ANSWER: A 
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Explanation:

SAP makes new, optional functional innovations available for SAP ERP through enhancement packages. Enhancement 
packages enable customers to install and activate selected business functions while retaining their existing SAP ERP system 
release. This approach lets an organization adopt relevant innovations in a controlled manner, according to business need, 
rather than requiring a full release upgrade solely to obtain particular new capabilities. The technical installation of an 
enhancement package can be followed by selective activation using the Switch Framework, so installed functions do not 
necessarily become active immediately. SAP describes enhancement packages as a way to deliver new functions and 
industry-specific enhancements for SAP Business Suite products while helping customers protect their existing investments 
and reduce the disruption associated with major upgrades. This is the intended mechanism addressed by the question for 
SAP ERP 6.0 enhancement package environments. See SAP's overview of enhancement package installation and activation 
and the SAP documentation on the Switch Framework.
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